Turn Strangers into Friends in
Less than 8 Seconds
Everything you need to know about how talk to anyone, anywhere at any
time—leading you to greater wealth and prosperity.
Your inability to talk to people in a crowd—whether it’s a business function or a cocktail party—
is holding you back from getting the things you need to prosper.

Dear Friend,
Does this happen to you?
You panic when you have to talk to someone in the presence of many people such as a
business function. You get nervous, and it shows.
You interrupt a conversation (on advice from some online advice columnist) to engage
in some small talk, but it turns into a disaster… You get body-blocked, and you’re
flustered and don’t know what to do.
You’re in a conversation that’s clearly over your head or not to your liking, but you can’t
seem to extract yourself from the situation without appearing rude.
You strike up a conversation with the loner, but the loner really wants to be alone. You
feel snubbed, and everyone can see what just happened. Ugh!
You were supposed to walk out of the event with a stack full of “connections” but you
came home empty—like being kicked to the ground after Halloween candy spree.
You’re not having fun.
And all you really need to do is just get that one conversation started with the right people.
It’s not fun, and the scenario repeats itself over and over.

Don’t Make These Mistakes at Your Next Business Function
Have you ever been at a networking event—a really important one and you said something just
so embarrassing that you just wanted to leave right then and there?

But it’s too important of an event to leave. Your boss is there, or you’re at a dear friend’s
cocktail party and you just can’t leave, but you feel so very, very stupid for something you said
or did.
Or you cringe at some of the people you have to meet because you just don’t know what to
say? Or people abruptly leave you and you don’t know what you did or said to make them walk
off in a hurry.
Or how about those times when you’re at a networking event and you meet that guy—you
know, the guy who just can’t stop talking, and you can’t seem to get away. You don’t want to
be rude—because after all, it’s going to be a long event and you don’t want word to get around
that YOU are the bad networker—violating social norms and networking etiquette. What do
you do?
There are a lot of things you can do, but there are some things you definitely shouldn’t do—and
a few of them we do all the time and we don’t even know it.

Imagine this: You arrive at a very important business function—one
that is sure to lead to a promotion or a new business opportunity if you
just talk to the right people…
You’re ready to talk and mingle…
You spot someone alone and available for some conversation. You approach and you introduce
yourself with your hand extended… and unexpectedly the person turns away to greet someone
else.
Facing the back of their head, you’re stumped. You don’t know what to say or do. You feel like
someone put a palm in your face and shoved you to the ground, and everyone saw it. You turn
away embarrassed, red faced and wanting to go crawl in a hole and hide.
Another try…
After you recover, you strike up a conversation with someone at the food buffet…she looks at
you…you look at her…and then think you may have said something wrong or insulting, so you
wither away quietly… but only to second guess yourself seconds later.
You can’t seem to get it right.
You see others having happy and fancy-free conversations. They’re all talking confidently to one
another, enjoying the event without a care in the world.

You can’t figure it out. How do they do that?
But you recall some networking tips & tricks you read on the Internet, so you try to engage a
small group of people, but you’re quickly shut out even though you used all the prescribed
advice.
But it gets worse…
Time is running out, and you really need to connect with some important people because you
won’t get another chance with this crowd again. After all, how many times do you get to go to a
sales meeting in Hawaii?
But sadly time did run out, and your one big chance to hob-nob with some very important
people is over. All over. Done.
You finally leave the event demoralized without really talking to anyone important and wonder
if you should go to these events at all. It’s depressing.
Then…
Some weeks pass and knowing that you must attend these events to gain important businesses
contacts, you slowly talk yourself into giving it another try.
You need money. You need to support your family. You need to advance your career. You need
to get a promotion… a transfer… a new office… a longer vacation.
So you sign up for another event—hoping, just hoping that it’ll go better. The setting looks
better—a lot better, actually. It’s your kind of crowd. You’re gonna do great!
You read the Sports Page in advance for some good conversation material.
You recently got some very good tips from online websites about networking and making
connections.
You go in with guns a-blazin’…
And wham!
Same thing. You stumble, you stutter. You awkwardly walk across the room, just to look around
to see who you could talk to. You glance at the bathroom to see if that will help. You go into the
bathroom and come out… only to realize that the bathroom didn’t help—not one bit.
You get the feeling you’re walking around the crowd naked, and everyone can see you…

The voices in your head get louder and louder, “Who’s that?”… “What’s she doing here?”…
“Huh, no friends, I see,” and so on. It’s no fun.
You feel like there’s spotlight on you, and the M.C. is about to announce your arrival.
You think that they think that you’re lame—so lame … so really lame that it really hurts—
physically. That kind of lame.

Now, imagine you walk into a room full of Strangers and every one of
them is your Best Friend because you know how to talk to them
You’re free to talk with the important looking and distinguished gentleman who seems to have
everyone’s ear.
Or with the casualness of 1950’s movie star, you confidently walk up to the prettiest woman
and strike up a conversation with ease as if you’ve known each other for years. And you’re
laughing all the way. And more people start to gather around you because you know exactly
what to say to each and every one of them, and they too, are laughing all the way.
Now imagine… that important and distinguished gentleman has a wonderful business
opportunity for you, one that will take you away from your current job—the job that’s been
dragging you down and NOT rewarding you with the money you need of the growth you desire.
Imagine never having to stress about going to another networking event… or business holiday
event… a wedding… or even a funeral. Never. You’ll always know what to say… how to say it…
when to say it and who to say it to. It’ll become second nature to you.

Wouldn’t it be great if important people asked about you and your
ambitions, hopes and dreams?
And the right people want to know all about you, and they are fascinated by all the great things
you have say.
People will listen to you, and they will hang on to your every word and see how wise and
important you are.
While everyone else at the event is falling back on comfortable and boring conversation
patterns, you are different.
You’re the life of the party. You are the one that people want to listen to. You are the one that
everyone wants to talk to. You are the one that makes everyone feel good about themselves.
You. You. You. Yes, you. And it won’t seem like you’re just talking about you because they are

the ones who are talking about you and asking about your holiday in the Alps… or your latest
business enterprise… or your charitable interests. They want to know about you. Because you
know how to speak to anyone anywhere at any time.
Imagine this scenario:
You see a lone person standing around not sure of himself—don’t worry it’s not you
looking in the mirror—and you know exactly what to say… and the loner just happens to
be a personal friend of the CEO for the company that you always wanted to work for.
You see someone at the buffet and you know the three key phrases that will get her to
laugh and engage in a meaningful conversation with you—which may lead to future
encounters.
You see two people talking and you know exactly when and how to engage in that
conversation—where you finally meet the person you’ve been eyeing all evening.
You see a larger group that includes your target and you go up to that group and say just
ten magic words and immediately your target—that CEO you’ve been wanting to talk to
since the beginning of the company Holiday Party—focuses all of his attention on you
and wants to hear more about you and your ideas in a one-on-one conversation off to
the side.
Imagine not having to worry about going to another event because you have the skills and
confidence to walk up to anyone at any time and engage in meaningful conversation.
Imagine fulfilling your deepest desires sooner than you ever thought possible because you
know the right things to say to the right people.
Imagine being like one of those extroverts who crave going to business functions and cocktail
parties without a care in the world.
Wouldn’t you like to be one of those people who can talk to anyone at any event and seem to
be comfortable in their own skin?
Wouldn’t you like to get into their skin and see how they do it to make it look so easy?
Wouldn’t you love to find an easy and fun way to acquire those skills that can help advance
your career, well-being and overall confidence level?

Good News: There’s an easy and fun way to learn how to talk to people in a
crowd without the embarrassment, the feeling like you’re saying the wrong thing
and the general awkwardness associated with talking to strangers in a crowd
Nationally recognized communication expert Robert Hebert reveals his highly sought after
techniques and strategies that anyone can use to turn strangers into friends in less than eight
seconds.
Introducing: How to Talk to Anyone in a Crowd, the 7 CD Program that’s being offered at a
special one-time price of $49.95
With the skills you’ll learn in this program, you’ll be able to focus on your prospect (target),
approach your target and engage in a meaningful conversation in just a few moments.




No hemming and hawing.
No wasting time trying to figure out the right moment.
No hanging around the buffet eating too much dip trying to get up the nerve to talk to
someone.

After completing this program, you’ll have the confidence and skills to walk into a party, pick
your target and get rolling with meaningful conversation without thinking twice about it.
In this incredible master learning CD, you’ll learn:






How to break into a conversation without feeling or looking awkward.
How to have the right smile to attract the right people. (Caution: the wrong smile can
send the wrong message!)
You will have the power to connect with people and get them to generally like you.
Why people just like you have trouble connecting with the most open-minded people
around.
Plus much more—discussed below…

Be the confident conversationalist you’ve always wanted to be
Generally, people like to be around other people who are confident and secure. The first sign of
confidence that anyone is going to see about you is how you approach and talk to other people.
That confidence can be clearly seen up close or at a distance.
When you know how to hold conversations with people you will be more respected… seen as
more intelligent… and people may just offer you gifts and money!—as one example in the
program explains.

Whether you’re at some high powered cocktail party, at the yacht club or just hanging out with
friends, this program will help you get ahead.
And even if you’re good about approaching people and getting into a conversation, you need to
know the skills to handle other delicate situations that could derail your success…

Knowing what to do in this situation is critical because what you do can have
serious implications:







If you make the wrong first impression, you could blow a deal with someone who could
offer you a business opportunity.
If you squint just a little too much, someone can read THAT the wrong way.
If you look down, that could be a sign that you’re not interested… or it could mean
something else altogether.
If you look up the wrong way, THAT can be seen as rude—or not.
If you stroke someone’s ego too much or too little could put you in a tough spot.
And about twenty other seemingly innocent body gestures that can be taken the wrong
way, and you could be doing yourself harm and not even know it… and it could mean
the difference between making a serious connection or upsetting the wrong (or right)
person.

Are you making this one BIG mistake that will have everyone talking
about you—not in a good way?
We’ve all made this mistake. We see someone alone and think they’re the one we can talk to
because after all they’re alone. They’re alone at the event… you’re alone as well. What’s the
harm, right? THIS could be the biggest mistake of your evening.
In this incredible program by Robert Hebert, you’ll avoid that one big mistake that everyone
makes and many others.
In this CD you will learn:






The 7 snappy introductions that’ll get you easily engaged in any conversation.
9 ways to interrupt a group of three of more that’ll get you welcomed by all.
You’ll have more success at work because people will see you comfortably talking to
everyone and anyone.
How this is the ONLY skill you’ll need to be successful at making eye contact. After that,
everything else will fall into place.
Gain insight in how pro networkers work a crowd without being cheesy.














Get insider secrets of how real introverts work the crowd without the pain of trial and
error.
What do you say to a lone person at the food buffet? Find out in Module 6. (And if you
get this wrong, you could be red faced for a very long time).
How you’ll have better relationships with your friends and family—and even coworkers.
How you’ll be eyed for upcoming promotions—listen to Module 7: How to get your
boss’ attention without making others jealous.
You’ll be able to apply these tips immediately to win people over—whether you’re
waiting between flights at the airport or want to curry favor with a bartender.
How to get top service at a bar without throwing down all that cash.
How to show somebody or anybody that you’re somebody in 8 seconds or less.
Before interrupting a conversation, stand quietly and stare at people, right? Wrong!
Find the 3 quick strategies to safely interrupt and get yourself inserted into the “in
crowd’s” conversation.
How NOT to be intimidated by C-level employees—Module 10 shows you exactly how to
approach them with ease.
Why over-preparing can have dreadful consequences (Module 4).
Find out what vibes you’re accidently given off to make them think you’re being
dishonest when you’re not.

There is BAD advice offered all over the Internet often delivered by people who just to need to
get a blog post written to fill a daily quota…
For instance, one such blog said, “You should wait and hover,” before engaging in a
conversation taking place.
This is the exact opposite of what you should do, and Robert Hebert tells you exactly why in
How to Talk to People in a Crowd.
In this much talked about program, you’ll find out:






How to spot your #1 ally when you arrive at a networking event
How to spot your #1 ally when you arrive at a cocktail party (HINT: Not the same as the
above).
What to say when you leave for the evening (the answer will surprise you).
How you’re whole sense of being will glow and come alive when you learn the
techniques of working a crowd.
Every time you walk out of the house, you will have the skills to meet new people and
learn new things.

Bloggers often provide “unproven” techniques without fully researching what they’re
proposing. Robert Hebert has spent his career teaching people how to communicate with
success.

Here are Robert’s Top 3 Ways to Never Feel Awkward
At a Cocktail Party
1. Bring something to the party that you have to prepare—such as guacamole, or macaroni
salad. This will engage you in an activity while the party gets going. And people will talk
to you because they’re curious about what you’re preparing.
2. Ask the hostess if you can help out in the kitchen. This will get you engaged without
having to try to figure out who to talk to.
3. Ask to make or get a drink for someone. It’s always a nice—and much appreciated—
gesture to simply open a bottle of beer for someone. After all, where is the bottle
opener anyway? (HINT: Bring your own bottle opener (like on your keychain) and you’ll
be the star of the party in no time—and you won’t have trouble talking to anyone).

Here’s what some others had to say about How to Talk to Anyone in a Crowd.
Marcia Reynolds said, “I'm a 41 years old introvert who hardly ever speaks to anyone that I didn't have a
reason to. I was able to apply some of the tips and obtain immediate results: I had a fun conversation
with the people sitting next to me on the plane, and since then I've started conversations with the taxi
driver, with complete strangers at my best friend's party, with waiters, store employees, I have improved
my conversations with my family, my boss, my clients...”

Gary Johnson said, “I feel honestly happy, I've found a lot of enjoyment on my vacation, and I am aware
that something very important has changed in my life. This program made my life better.”

Jonathan Reyenson said, “How to Talk to Anyone in a Crowd is fantastic! Robert gives wonderful ideas
and tips for starting, maintaining and ending a conversation at a large business event or a small private
party. This CD is perfect for anyone who's less than completely secure about his or her conversation skills,
anyone who wants to overcome feeling awkward or tongue-tied, and especially for anyone who wants to
learn to gracefully deal with people who talk too much or offer unsolicited advice.”

Now is your one and only opportunity to get this incredible program at an incredible price.

For just $49.95, you can have How to Talk to Anyone in a Crowd delivered to your
door on 7 CD’s or for Instant Download.
In this program, you’ll get:

7 CD’s to listen to in: your car, your computer or your home stereo
Or
14 Downloadable MP3’s to listen to on your home computer, your laptop, your tablet,
your phone… or even burn your own CD’s to listen to in your car stereo.

This special offer is backed by
Our 100% Money Back Guarantee
If after listening to this incredible program, you don’t feel more confident about walking up to
strangers at a business event or party and engaging in a conversation that is worthy of you
being friends soon after, please return it and we’ll refund 100% of your money. No questions
asked. It that’s simple.

Don’t buy just yet. Take a look at these Special Free Bonuses:
Special FREE Bonus #1: 150 Questions to Ask at a cocktail Party
Nobody should be without this gem. This little pocket book literally fits into your pocket, so you
can it bring everywhere you go. You can brush up on some questions while wating in your car,
in the bathroom or taking a short break from the party. This has been a life (or at least an
embarrassment) saver for many.
Special FREE Bonus #2: Boone’s Pocket Guide to 100 Facial Expressions and What They Mean
This is a must-have for any person who is engaging people in a crowd. A look from a person
across the room can mean one thing, but you make take it as something else—and eventually
lead to near disaster. Don’t let this happen to you. This guide is backed by thirty years of
science, and it’s your FREE when you order How to Talk to Anyone in a Crowd.
Please take advantage of our special limited time offer, and order How to Talk to Anyone in a
Crowd now before it’s too late.
Sincerely,

Don Herald, Publisher

P.S. The Boys Scouts motto is: “Be Prepared!” Don’t wait until your next event to get this
incredible program at such a great price—be prepared and get it now, so you can enter your
next event with guns a-blazin’.

Order Now:
Yes! I want the How to Talk to Anyone in a Crowd program, so I can talk to anyone at anytime
anywhere in less than 8 seconds PLUS the two FREE Bonuses.
I am choosing the best option for me

Option 1: CD Version

Option 2: MP3 Download Version

7 CDs for just $49.95

14 Individual MP3s for just $49.95

Click to Order CD Now

Click to Download MP3s Right Away

